RUFAI AHMED TIJANI
Sales & Marketing Manager | Business Development | Real Estate | Renewable Energy
No. 22 Ibrahim Tahir Lane, Utako, Abuja, Nigeria

 09132126716 | ✉️ rufaitijani12@gmail.com

PROFESSIONAL SUMMARY

Results-driven Sales, Marketing and Business Development professional with over 10 years of progressive experience across real estate, renewable energy, sales management, store operations and logistics.
Proven ability to develop and execute revenue-growth strategies, lead sales teams, build strategic partnerships, acquire and retain clients, manage territories, and drive market expansion. Experienced in real estate sales, solar and energy-storage solutions, B2B sales, influencer marketing, territory management, client relationship management and team leadership.
Strong commercial and operational background with hands-on experience in sales planning, market development, inventory management, supply-chain coordination and performance monitoring. Skilled at identifying new market opportunities and converting business relationships into sustainable revenue.

CORE COMPETENCIES
Sales & Business Development
Strategic Sales Planning
Real Estate Sales & Marketing
Renewable Energy & Solar Solutions
B2B & B2C Sales
Lead Generation & Client Acquisition
Corporate & Institutional Sales
Partnership Development
Territory Management
Sales Team Leadership
Revenue & Target Management
Negotiation & Deal Closing
Influencer & Digital Marketing
Customer Relationship Management
Market Research & Competitive Analysis
Inventory & Store Management
Supply Chain & Logistics Coordination
Performance Reporting & KPI Management

PROFESSIONAL EXPERIENCE

HEAD OF SALES & MARKETING
Righteous and Rich Realty Company (RRRC), Abuja
2024-
Lead the company’s sales and marketing function with responsibility for revenue generation, market expansion, team performance and strategic client acquisition.
Key Responsibilities
Develop and implement sales and marketing strategies to increase property sales and revenue.
Set sales targets, monitor performance and drive the team toward achieving and exceeding business objectives.
Recruit, train, mentor and supervise sales executives and marketing personnel.
Identify new business opportunities across individual, corporate, institutional and cooperative markets.
Develop strategic partnerships with investors, corporate organizations, property consultants and other relevant stakeholders.
Build and maintain strong relationships with prospects, investors, clients and strategic partners.
Monitor market trends, customer behaviour and competitive activities to identify new growth opportunities.
Support property presentations, negotiations, client follow-up and deal closure.
Prepare sales performance reports and provide management with actionable market and revenue insights.

SALES MANAGER
Cense Power Technology Solutions, Abuja
2022 – 2024
Managed sales and marketing activities for solar energy and energy-storage solutions across Abuja and selected northern markets.
Key Responsibilities
Developed and executed sales and marketing initiatives to increase awareness and adoption of solar and energy-storage solutions.
Led influencer marketing campaigns in partnership with regional influencers.
Developed and maintained relationships with solar agents and channel partners to expand product distribution.
Identified new market opportunities across Abuja, Nasarawa, Kogi and surrounding markets.
Coordinated with creative teams to develop market-specific promotional content.
Monitored campaign performance and translated marketing data into actionable sales strategies.
Supported customer acquisition, product presentations, negotiations and business development activities.

STORE & LOGISTICS MANAGER
Leadership Newspaper, Abuja
2018– 2022
Managed store operations, inventory control, procurement support, warehousing and logistics coordination.
Key Responsibilities
Oversaw daily store operations and ensured compliance with operational procedures.
Managed inventory records, stock movement, replenishment and stock-control processes.
Coordinated supply-chain activities involving raw materials and finished products.
.Supervised warehouse organization, storage and goods retrieval.
Coordinated vendors and suppliers to ensure timely and quality deliveries.
Planned and optimized delivery routes to improve transportation efficiency.
Monitored stock levels and supported procurement planning.
Identified potential supply-chain disruptions and implemented proactive mitigation measures.
Prepared operational reports and maintained accurate documentation.

TERRITORY SALES MANAGER
MTN / Lumos Mobile Electricity
2015– 2018
Territories: Imo State – Owerri & Orlu | Abia | Anambra – Umuahia & Onitsha
Managed territory sales activities and field sales teams during the expansion of Lumos solar-energy solutions into Eastern Nigeria.
Key Responsibilities
Developed and implemented territory sales strategies to increase customer acquisition and market penetration.
Promoted solar-energy products and solutions to prospective customers.
Managed field sales activities and monitored team performance against monthly targets.
Supported recruitment and development of sales representatives.
Built relationships with customers, agents and local market stakeholders.
Resolved customer complaints and supported customer retention initiatives.
Conducted market intelligence activities to identify new sales opportunities.
Key Achievement
Played an integral role in the pioneering sales team responsible for introducing Lumos Solar Solutions to the Eastern Nigerian market, helping the field sales force consistently pursue and achieve monthly sales targets.
SALES REPRESENTATIVE
Miraflash Pharmaceutical Company, Lagos
2012 – 2015
Marketed pharmaceutical products across assigned territories and developed new customer accounts.
Built and maintained productive relationships with customers and business partners.
Generated leads and converted prospects into repeat customers.
Supported marketing campaigns and promotional activities.
Participated in industry events and networking activities to increase product visibility.
Maintained customer relationships to support retention and repeat business.
EDUCATION
B.Sc. Science Education
Benue State University, Makurdi
2009 – 2012
Pre-Vocational & Technical Education (Pre-VTE)
Benue State University
PROFESSIONAL TRAINING & QUALIFICATIONS
Certified Sales and Marketing Professional
Sales & Marketing Strategist – Filigree Consulting Limited (Sales Academy)
Computer Mass Literacy Acquisition Program – Global Health Foundation
Workshop on Science as a Tool for Nation Building – 2010
PROFESSIONAL SKILLS
Sales & Business Development: Revenue growth, lead generation, prospecting, client acquisition, negotiation and closing.
Marketing: Digital marketing, influencer marketing, campaign development, market positioning and brand awareness.
Leadership: Sales-team recruitment, coaching, mentoring, supervision, target setting and KPI monitoring.
Real Estate: Property marketing, investor engagement, client acquisition, property presentations and real estate sales strategy.
Renewable Energy: Solar solutions, energy-storage my products, channel development and renewable-energy market expansion.
Operations & Logistics: Inventory control, warehousing, procurement support, supply-chain coordination and distribution.
Technology: Microsoft Office, digital marketing platforms and sales reporting tools.

LANGUAGES
English – Fluent
Igala – Native
Hausa – Proficient
INTERESTS
Football | Travel | Reading
REFERENCES
1. Available upon request











































