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Professional Summary
Confident and results-driven Sales Executive with hands-on experience in high-volume outbound calling, telesales, lead conversion, objection handling, appointment setting, follow-up, and closing. Experienced in making 135+ daily outbound client interactions at CM Trading and 150+ daily cold calls at Dreamport, consistently exceeding monthly sales targets of $30,000 and $10,000 respectively.
Strong verbal communication skills with the ability to build rapport quickly, identify customer needs, confidently present solutions, handle objections, and move prospects toward a buying decision. Comfortable working in target-driven environments and communicating professionally with international clients.
Core Skills
· Inbound & Outbound Sales
· Telesales & Sales Closing 
· Lead Qualification & Conversion
· Appointment Setting & High Volume calling 
· Objection Handling and Consultative Selling
· Follow-up & Pipeline Management
· CRM Management
· Upselling & Cross-selling
· Client Relationship Management
· Sales Target Achievement
· Professional Telephone Communication
EXPERIENCE
CM TRADING — Sales Retention Agent / Sales Closer
2025 – Present
· Consistently achieved and exceeded a $30,000 monthly sales target in a high-ticket financial services environment.
· Made 135+ outbound client interactions daily, engaging prospects and existing clients through structured sales conversations.
· Conducted needs discovery, presented suitable solutions, handled objections, followed up with prospects, and closed sales.
· Built rapport and trust quickly with clients while confidently addressing financial and purchase objections.
· Managed prospects throughout the sales cycle, from initial conversation through follow-up and closing.
· Used CRM systems to maintain accurate customer records, track opportunities, and manage client activity.
· Worked under strict revenue KPIs in a highly competitive, performance-driven environment.
Key Achievement: $30,000 monthly sales target consistently achieved.

DREAMPORT — Independent Travel Manager / Sales Closer
2024 – 2025
· Made a minimum of 150 outbound cold calls daily to prospective customers.
· Consistently exceeded a $10,000 monthly sales target through outbound prospecting, consultation, follow-up, and closing.
· Contacted prospects to understand their travel requirements, preferences, budgets, and purchasing needs.
· Presented suitable travel solutions and confidently guided prospects through the buying process.
· Handled objections, maintained consistent follow-up, and converted qualified prospects into customers.
· Worked independently in a high-volume, target-driven international sales environment.
· Built customer relationships through clear communication, active listening, and professional telephone engagement.
Key Achievement: Consistently exceeded the $10,000 monthly sales target.
EDUCATION
Bachelor’s Degree in Accounting
Adekunle Ajashin University 
2024
CERTIFICATIONS
· Professional PGD in Customer Relationship Management 
· Proficiency Certificate in Sales and Marketing(CSMP) and Customer Information Management(CIMP)
ADDITIONAL INFORMATION
· Excellent spoken and written English
· Confident telephone communicator
· Experienced in high-volume outbound calling
· International client-facing sales experience
· CRM experience
· Target-driven and performance-oriented
· Comfortable working remotely with international clients
· Available for US business hours

REFERENCES
Available upon request.
