AREMU ELIJAH KOLAWOLE
Email: aremuelijahkd@gmail.com Phone: +2348068207459
LinkedIn: http://linkedin.com/in/elijah-aremu-43121b24a
Location: Abuja, Nigeria


PROFILE

A dynamic and results-driven individual with years of experience in business development,  property management, sales, marketing and property valuation spanning fashion and real estate industries. A proven track record of profound business insight, excellent customer service and strategic planning.
A strong minded and committed individual with innovative thinking, meticulous attention to detail and the ability to maintain professionalism under pressure. Recognized for an outstanding negotiation skills, thrives in a fast-paced environment and has the ability to craft effective business strategies to drive business growth. Adept at building and maintaining relationships towards achieving organizational goals.


CORE COMPETENCIES

· Project Management 
· Great Inter-Personal Relationship 
· Team Leadership
· Sales & Marketing (social media & digital marketing)
· Customer Service
· Problem Solving & Critical Thinking
· Time Management & Organization
· Adaptability & Flexibility
· Professionalism & Work Ethic
· Public Relations & Brand Management
· Networking & Relationship Management
INTERESTS

· Music
· Football 
· Fashion
· Meeting people 

SKILLS HIGHLIGHT

	Time Management 
	Project Management 
	Leadership 

	Microsoft office skill
	Property Valuation
	Sales and Marketing 

	Branding & Digital Skill
	Profound Customer service & Relation
	Excellent Communication 



PROFESSIONAL EXPERIENCE
Estate Surveyor & Valuer (On Contract)
Tunde Esuola & Co | Abuja, Nigeria 
January 2026 – July 2026
· I assess the value of properties for different purposes including but no limited to; mortgage, loan, probate, sales and credit transactions.
· Carried out property valuation inspection and prepared valuation reports.
· Advised on the best use of land and landed properties.
· Prepared a proposal for service level agreement/management and asset valuation for big businesses.
Creative Director
Elias Clothing Gentry | Lagos, Nigeria
Sept 2014 – Present 
· Successfully built business from scratch to a thriving business/brand with credibility and goodwill.
· I oversee the end-to-end design to delivery process, from production to delivery to sales.
· [bookmark: _Int_DJl6THdv]Built and maintained good relationships with clients, retaining clients, resulting in repeat business and referrals.
· Pivoting marketing and sales to increase customer base, making sales and gaining customers internationally spanning four different countries.
· I created a business structure for growth and sustainability.
· Oversaw branding and promotion of business.
· I managed partnerships and negotiations to enhance brand visibility and engagement.
· I led a team of creatives and tailors on design and production in the fashion business, promoting a comfortable work environment to thrive and be productive. 
Head Of Agency (NYSC)
Askwas Properties Ltd | Ogun, Nigeria
May 2024 – Mar 2025
· Conducted property inspection from time to time for clients and prospects for sales and rental purposes.
· Prepared and presented property listings using digital platforms, social media  to maximize visibility.
· I conducted inventory inspection before tenants are given the keys to occupy an apartment and before they vacate the apartment to ensure the facilities in the apartment are in good living condition.
· I carried out routine inspection with the management team on properties from time to time to verify tenant’s compliance with the property use policies.
· I carried out valuation exercises for residential properties for the purpose of sales and loan in different cases.
· Consistently achieved monthly targets and thus contributing to company’s overall revenue growth.
· Negotiated sales agreement, rentals and leases ensuring favorable terms for clients while maintaining compliance with company’s margin and legal requirements.
Sales, Agency & Valuation (Intern)
Ubosi Eleh & Co | Lagos, Nigeria 
Oct 2021 – Sep 2022

· Supervised projects from initiation to closure, supervising workers and artisans.
· Carried out property valuation for different property types spanning residential to commercial properties and prepared detailed valuation report with market analysis to guide client investment decisions.
· Developed and maintained strong client relationships resulting in repeat business.
· Conducted property inspection and strategic meetings and networking for successful sales and lease of properties.
· Converted leads into paying customers.
· Negotiated pricing and terms with customers while protecting company’s margin.
· Performed appraisals/valuation analysis for sales and investment purposes.
· Sourced for properties for sale, lease and rental making the company’s portfolio robust.

Sales Representative 

Etcetera Boutique | Lagos, Nigeria 
Jan 2017 – Nov 2017
· Consistently achieved and exceeded monthly targets.
· Resolved customer’s complaints and inquiries promptly ensuring satisfaction.
· Pitched new products to existing and new customers and achieved upselling on all proposed products.
· Kept proper record of stock and inventory and maintained workspace organization.
Supervisor 
T&T ventures | Lagos, Nigeria 
2016
· Supervised day-to-day operations, ensuring smooth workflow and adherence to company standards.
· Led and motivated a team of sales attendants, truck drivers and cashiers, assigning tasks, monitoring performance to improve customer service.
· Supervised stock management, tracked inventory levels and coordinated orders.
· Ensured compliance with hygiene, safety, and quality standards in line with the organization’s regulations.
· Handled customer complaints and resolved issues promptly, maintaining a high level of client loyalty and satisfaction.
· Conducted end-of-day reconciliations of sales and cash handling, ensuring accuracy and accountability.

Intern
Triple A Properties | Lagos, Nigeria 
Jan 2015 – Mar 2015

· Managed office operations, maintaining property records and tenancy agreements.
· Managed office supplies, equipments and workspace organization.
· Coordinated schedules for property inspection and client meetings, handled phone calls, emails and inquiries.
· Gained practical knowledge of real estate agency, conducted field inspections,  followed up on clients and conveyed tenants complaints duly.
· Prepared tenancy agreement, typed and filed property inventory after inspection and documented prospective tenant’s biodata.

EDUCATION
National Youth Service Corps
Askwas Properties Ltd, Ijebu-Ode, Ogun State
2024 – 2025

B.Sc. Estate Management
University Of Ilorin, Kwara State 
2018-2023


National Diploma Estate Management
Kwara State Polytechnic Ilorin, Kwara State
2014-2016

Secondary School Certificate
Loyola College Ibadan, Oyo State
2004-2010

First School Leaving Certificate
Ruby Model School Maiduguri, Borno State
2004

CERTIFICATIONS & TRAINING
· NYSC – National Youth Service Corps (2025)
· Bsc Estate Management – University Of Ilorin (2023)
· MCPD Seminar – NIESV (2019)
· National Diploma in Estate Management – Kwara State Polytechnic (2016)
· Computer Operations & Desktop Publishing – Data Skills Computer Institute (2013)

STRENGTH

· Entrepreneurial Mindset
[bookmark: _Int_mmeI8CEF]Founded and growing a progressively successful business, demonstrating creativity, calculative risk taking and leadership skills.

· Team Leadership 
Lead a team of ten (10) employees in a liquor store, a team of four employees in a boutique store and trained three individuals on bespoke men’s clothing always fostering a positive environment for work and relations.

· Customer Service 
Always achieved a 95% customer’s satisfaction due to great relationship skills and ability to pay attention to details, focusing on customer’s needs.
 

LANGUAGES

English (Fluent)
Yoruba (Native)

REFEREES
Available on request.


