BALE FATIMO WURAOLA
Fatimobale1@gmail.com - +2349059235507
23,Aiyetoro street fadeyi,Lagos state.


CAREER SUMMARY

FATIMA is dynamic and a motivated professional with a proven record (more than five years) of management and administrative experience, generating and building relationships, meeting target and carrying assignment in short notices. I am skilled in building cross-functional teams and making critical decisions during challenges, coaching with great presentation skills to enhance success and a great teacher. 

EDUCATION

· TAI solarin university of education ijebu ode, ogun state				
(B.Sc. (EDU) Political science) 						2019 						
· Ransomekuti memoral grammar school,Lagos state	2015
 (SSCE)

· Didado nursery and primary school	2011
First School Leaving Certificate (FLSC)


· CERTIFICATIONS AND WORKSHOPS/SEMINARS/CONFERENCES ATTENDED
Certificate of Discharge 						2025
National Youth Service Corps

· VOLUNTARYSERVICES
Ibadan State, Oyo state 							2019
Enviornmental CDS Group Member (NYSC)
· Schools visitation and HIV/AIDS sensitization, testing and Counselling as well as a classroom teacher at community grammar school ijokodo apete ibadan. Sterling
· Maintained classroom disciplined and engagement 




PROFESSIONAL EXPERIENCES 

  
Poshkollect eyewears store, Ozone cinemas/ sales manager    
                  
JJ ventures boxing and packaging venture/ sales manager

Government teacher (NYSC)/ Teacher

Thrive Microfinance Bank /Relationship  Manager                                                                

                                                                                 

· Forecasting based on sales trends, market analysis, consumer insights, new business closures and adjusted as necessary which results into exceed established goals. 
· Managing over 600 savings, current, business, etc. accounts, ensuring that the best account package was sold in the right location, and which improved great profitability.
· Managing customer relationship with the bank and developing a network of local business contacts which has boost the confidence of small businesses with the bank. 
·  Identifying new market/business opportunities in my environment and ensuring that adequate follow up is done.
·  Developing and executed formal strategic plans, category management, forecasting, budgeting, sales reporting and analysis in order to increase the bank deposit/savings base.
· Performing store visits, new account acquisition, employee interaction, account packages training seminars, run account packages demonstrations at various event and sale days with our retail partners.
·  Leveraging the CRM system to develop prospecting and sales strategy that ensures high activity and effective closing ratios.
· Discussing the financial requirements of and providing financial advice to clients for revenue growth for the bank and customer. 
· Evaluating overdrafts and loans and dealing with complaints.
·  Tested and implemented go to market strategy resulting in the takeover.


CLASS INSTRUCTOR (NYSC)
Community grammar school ijokodo ibadan) (2025)
· Develop an effective education program to meet all students’ requirements and maintain effective communication with all students and parents.
· Performance assessment of all students learning styles and participates in all students and parents’ conference per system policies.
· Maintaining confidentiality of all students records and Coordinate with all school administrators for all class room teaching.
· Collaborate with all staff members to achieve all instructional objectives as per district requirement.
· Analyze all students ‘requirements and recommend improvements in study Habits and perform assessment on all students testing both formal and informal environment.


PERSONAL SKILLS AND STRENGTH
· Carrying out task, without waiting to meet deadlines; and completing task well ahead of time and to specification.
· Ability to multi task, prioritize and plan work activities. 
· Possession of excellent organizational and time management skills. 
· Proficient in the use of Microsoft office application.

SKILLS ACQUIRED
 • Knowledge of Marketing & Sales Strategy 
• Very good knowledge of Microsoft word 
• Strong Speaking & Analytical Skills 
• Good negotiation and interpersonal Skills 
• Product Knowledge 
• Creative and organized 
• Fire safety and use of fire fighting apparatus

 CONTACT DETAILS 
My postal/home address is: 23, Aiyetoro street, fadeyi  Lagos State. I can be contacted any time on phone via: 09059235507. Email: fatimobale1@gmail.com. I will be grateful to get a feedback, either through any of my above contact information. 

LEISURE ACTIVITIES
Reading and solving  problems for clients.

REFERENCES

References are available on request.


















