DAVIES FELUDU
Lekki, Lagos | +234 708 299 2614 | felududavies2@gmail.com | linkedin.com/in/davies-feludu
PROFESSIONAL SUMMARY
Dynamic, results-driven, and highly analytical Senior Sales & Real Estate Business Development Professional with over a decade of success in lead generation, high-value client acquisition, and key account management within competitive markets. Proven track record of orchestrating high-impact commercial campaigns, optimizing CRM sales pipelines, and leading cross-functional teams to maximize revenue growth and transaction volume. Expert at leveraging premium consultative selling techniques and localized market intelligence to cultivate enduring partnerships with high-net-worth individuals and corporate B2B clients in Lekki and greater Lagos.
CORE COMPETENCIES
Client Sales & Relationship Management: B2B Client Relations, High-Net-Worth Individual (HNWI) Engagement, Key Account Management, Customer Retention.
Sales Pipeline & Lead Optimization: End-to-End Sales Lifecycle, Advanced CRM Management, Premium Lead Generation, High-Volume Closings.
Business Development & Strategy: Competitive Market Analysis, Local Lagos Real Estate Ecosystem, Route-to-Market Strategy, Product Positioning.
Leadership & Operational Excellence: Cross-functional Team Leadership, KPI Management, Commercial Budget Allocation, High-Stakes Operations.

PROFESSIONAL EXPERIENCE
Proximity Communications – Lagos, Nigeria
Marketing/Sales   2011 – 2017
Spearheaded client relationship management, territory sales growth, and strategic product placement initiatives for premium B2B corporate portfolios, consistently exceeding regional sales conversion targets.
Utilized CRM software to actively manage sales pipelines, perform data-driven market analyses, monitor high-value account performance, and uncover untapped B2B client acquisition opportunities across major Lagos markets.
Recruited, trained, and led cross-functional territory teams of 8 field representatives, implementing performance metrics (KPIs) that boosted pipeline execution efficiency and client onboarding speed.
Strategized and executed a high-volume commercial launch and trade activation campaign, capturing optimal territory share, visibility, and consumer transaction volumes.
FieldPro Marketing Agency – Lagos, Nigeria
Sales & Business Development Lead	April 2009 – 2010
Masterminded comprehensive go-to-market strategies and client onboarding frameworks for major asset rollouts, accelerating brand credibility and realigning local sales initiatives.
Accelerated direct sales volumes and qualified lead generation by designing and orchestrating high-profile experiential campaigns and networking events for over 1,000+ targeted corporate prospects and stakeholders.
Analyzed consumer behavior patterns and client demographic metrics to refine pitching techniques and property positioning, dramatically increasing near-term closing rates.
Forged strategic joint ventures, high-level corporate outreach, and professional network alliances to expand market ecosystem engagement and capture luxury market segments.
Nero House of Entertainment – Lagos, Nigeria
Commercial Sales & Marketing Supervisor	2006 – 2009
Allocated and tightly controlled a N1 Million commercial promotional budget, directing multi-channel marketing campaigns that heavily optimized lead generation and transaction volume.
Developed targeted communication assets, promotional scripts, and executive pitch books to enhance audience outreach, customer inquiries, and luxury event attendance.
Blended digital multimedia strategy with commercial metrics to drive brand equity and create high-performing visual presentation assets for upscale stakeholder meetings.
Proximity Communications – Lagos, Nigeria
Executive Operations & Client Liaison Assistant to the CEO	2022 – November 2024
Managed complex operational workflows, prioritizing high-stakes corporate calendar tasks and protecting ultra-sensitive client database information with absolute confidentiality.
Served as a professional point-of-contact and trusted liaison for high-net-worth investors, VIP corporate clients, and senior executives visiting corporate headquarters.
Formulated critical logistics planning, scheduling protocols, and risk management strategies to secure operational continuity and executive efficiency.

EDUCATION & CERTIFICATIONS
• Professional Diploma in Graphics and Animation – APTECH (March 2009 – August 2012)
• Certificate in Creative Media Communications (Video Editing & Graphics) – School of Media and Communications, Pan-Atlantic University (May 2008)
• Senior School Certificate Examination (SSCE) – Hopebay Secondary School (1996)





