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PROFESSIONAL SUMMARY 
Results-driven Business Development Manager with 10+ years of experience in sales, marketing, client relations, and strategic partnerships development with experience across financial services, education, real estate, government/MDAs, NGOs, technology, and hospitality industry.  
Proven track record in revenue growth, brand positioning, digital marketing, tender/RFQ bidding, and team leadership. Skilled in C-suite networking, proposal development, market research, and executing innovative business strategies, client relationship management that drive growth and profitability.  
A tech-savvy and collaborative leader with strong communication, negotiation, and customer service expertise. 
CORE COMPETENCIES 
· Business Development & Sales- B2B/B2C, Revenue Growth, Pipeline Management 
· Strategic Partnerships & C-Suite Networking 
· Brand Management & Digital Marketing- Social Media, Storytelling, Lead Generation 
· Tender Bidding & Proposal Development- MDAs, RFQ, Government Contracts 
· Client Relationship Management- CRM, Customer Retention, Service Excellence 
· Team Leadership & Management - Coaching, Performance, Agile/Scrum 
· Market Research & Analysis- Competitor Analysis, Market Entry Strategy 
· Negotiation & Contract Closure 
· Microsoft Office 365- Word, Excel, PowerPoint, Outlook 
· CRM Tools & Tech Savvy - Fast learner of new software 
· Public Relations, Events & Field Coverage 
· Customer Service

PROFESSIONAL EXPERIENCE 
 General Manager | Texas Business School| Abuja, Nigeria | 2024-Present | (Remote) 
· Develop and execute social media and digital marketing strategies to enhance brand visibility, engagement, and lead generation. 
· Lead and manage a multidisciplinary team of faculty, staff, and support personnel to drive operational excellence. 
· Oversee curriculum development, course scheduling, and program delivery to meet industry standards and accreditation requirements. 
· Build and maintain strategic relationships with students, faculty, industry partners, and stakeholders. 
· Collaborate with marketing teams to promote academic programs and drive student enrollment. 
· Foster a culture of collaboration, innovation, and professional growth through coaching and performance feedback. 
 Business Development Manager 
 Juremi Group | Abuja, Nigeria 
 2016 – 2024 - Drove market penetration and revenue growth through strategic business development initiatives. 
· Managed government/MDA relations, tender documentation, RFQ submissions, and contract bidding processes. 
· Cultivated strong relationships with ministries, departments, agencies, and corporate clients. 
· Delivered detailed market analysis and performance reports to guide executive decision-making. 
· Led cross-functional collaboration to ensure timely delivery of solutions aligned with client needs. 
· Real Estate marketing and sales. 
· Arranging meetings for the GMD 
· Business Negotiations
· Travel for Business
· Team Management
· Outreach programme coordination 
· Achieve 50% Branding Strategy
· Develop the marketing team
· Training and Coaching
· Sales Presentation
· Attending Conferences and Seminars for networking
· Proposal development
· Digital Marketing
 

Direct Sales Agent 
Sterling Bank Plc | Abuja, Nigeria | 2013 – 2016
· Achieved and exceeded monthly sales targets for deposit accounts, loans, credit cards, and investment products. 
· Acquired new customers through prospecting, networking, and relationship building. 
· Provided excellent customer service, ensuring high retention and satisfaction rates. -Ensured full compliance with banking regulations and internal company policies. 
· Collaborated with branch teams to deliver tailored financial solutions to clients. 
 
KEY PROJECTS 
· Nigeria Export Summit - Lead organizer. Promoted Nigerian exports and trade opportunities.     https://www.instagram.com/nigeriaexport?igsh=NnVjNTUxZnp3Nzk5
· Nigeria Oil and Gas Forum & Awards Night - Coordinated stakeholders, sponsors, and awards event.   
· https://www.instagram.com/nigeriaoilandgasawards?igsh=bWVmNDdqdWkybWtn

EDUCATION 
· B.Sc. Sociology | Bayero University, Kano | 2006 - 2011. 
· Senior Secondary Certificate  
Government Secondary School, Kawo-Kaduna | 1991 to 1998
· [bookmark: _GoBack]Primary School Certificate| Tarauni Special Primary School, Kano 1986 - 1991
 
PROFESSIONAL CERTIFICATE: 
· Accessing Core Competence in the Core Service Sector (Access Nigeria)   HIIT, (World Bank Sponsored )
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