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PROFESSIONAL SUMMARY

I am a seasoned and self-assured professional, boasting over a decade of expertise in the dynamic realms of marketing, branch management, and communication marketing. Armed with a dedicated pursuit of knowledge, I hold a degree in Business Administration Management, providing me with a robust foundation for success. My extensive journey spans various sectors, including finance, real estate, hospitality, and automobiles, offering me a holistic understanding of diverse business landscapes. My skill set is multifaceted, encompassing strategic marketing, brand development, and the orchestration of effective communication strategies. Through my tenure, I have honed my proficiency in adeptly managing branches, ensuring operational excellence and strategic alignment with overarching organizational goals. Renowned for my unwavering commitment to achieving results, I bring a dynamic and forward-thinking approach to every role. Whether it's shaping brand narratives, driving marketing campaigns, or steering branch operations, I am consistently recognized for my ability to navigate challenges and deliver impactful outcomes. With a proven track record and a strategic mindset, I am ready to leverage my extensive experience, dedication, and dynamic skill set to contribute significantly to organizational success. I am enthusiastic about the prospect of elevating and steering organizations to new heights, and I am poised to make enduring contributions in any dynamic and forward- looking professional environment.

	SKILLS 	


· Market Analysis
· Team Leadership
· Attention to Details
· Project Management
· Case Management
· Technology Proficiency
· Product Knowledge
· Decision Making
· 
Cross-Functional Coordination
· Performance Monitoring and Evaluation
· Stakeholder Relationship Management
· Product Positioning and Branding
· Communication Management
· Strategic Planning and Execution
· Interpersonal/Effective Communication
· Lead Generation and Conversion

WORK HISTORY

Head Sales and Marketing 06/2021 - Current

SkyeWise Group – Abuja, Nigeria

· Develop and execute strategic plans to drive sales and increase market share.
· Formulate and implement innovative sales and marketing campaigns to enhance brand visibility and promote products and services.
· Identify and capitalize on market trends and opportunities, ensuring the company's competitive edge.
· Establish and maintain strong relationships with key clients and stakeholders to drive business growth.
· Conduct market research and analyze data to identify customer needs and preferences, contributing to product development and improvement.
· Collaborate with cross-functional teams to align sales and marketing efforts with overall business objectives.
· Oversee budgeting and resource allocation for sales and marketing activities, optimizing ROI.

Group head business development 02/2019 – 05/2021
Centrum finance, Abuja, Nigeria
· Leading and overseeing the overall strategy and execution of business development activities.
· Drive growth, expand market share.
· Develop new revenue streams.
· Conduct market research and analysis
· Generate income for the organization.
· Building and nurturing strategic partnership.
Marketing Manager 3/2017 – 12/2018
Summerset Continental Hotel – Abuja, Nigeria
· Spearheaded comprehensive marketing strategies for Summerset Continental Hotel, utilizing media outlets and social media platforms to enhance brand awareness.
· Formulated and implemented policies to optimize guest influx, contributing to the overall growth and success of the hotel.
· Proactively resolved guest complaints, delivering high-quality customer service, and maintaining a positive environment.
· Led marketing initiatives, including online presence management, budget allocation, and coordination of promotional events, while fostering positive relationships with media houses and industry influencers.

Branch Manager 01/2016 – 12/2017
Ultraviolet microfinance bank – Abuja, Nigeria
· Managing the day-to-day operations of the branch and financial performance.
· Sales and Revenue generation.
· Leadership and team management.
· Customer service and relations.

Branch Manager 03/2013– 10/2016
Adron Homes and Properties Limited – Abuja, Nigeria
· Managed client relationships and supervised estate sales for Adron Homes and Properties Limited.
· Oversaw administrative duties, ensuring the smooth day-to-day operations of the branch.
· Formulated and executed strategic plans to enhance productivity and achieve organizational objectives.
· Led and motivated the team, aligning branch activities with overall company goals and maintaining a positive image in the community.

	EDUCATION 	
HND in Business Administration/Management
Lagos State Polytechnic - 2016
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