GANIYU NURENI TEMITAYO

nurenitemitayo@gmail.com 0703 548 2776 Lagos, Nigeria

PROFESSIONAL SUMMARY

Enthusiastic and results-oriented professional with proven experience in sales, team
coordination, and customer relationship management. Recognized for exceeding
targets, supporting team success, and adapting quickly to new challenges. Committed
to continuous learning and contributing positively to organizational goals.

PROFESSIONAL EXPERIENCE
NYSC (G-LITE ENGINEERING)

Supervisor Lagos, Nigeria | Jun 2025 — May 2026
a Supervised on-site teams to ensure projects were completed safely, on time, and to quality
standards

* Coordinated daily tasks, delegated duties, and monitored worker performance for
smooth operations.

« Supported field workers with guidance and hands-on assistance to solve challenges quickly.
« Ensured compliance with safety procedures and reported project progress to management.

OK-WATERS
Sales Representative Lagos, Nigeria | Oct 2015 - Jun 2016
e Built and maintained strong relationships with new and existing clients, ensuring
customer satisfaction and repeat business in a competitive FMCG market.
* Collaborated with marketing and distribution teams to execute sales campaigns that
Boosted brand visibility and increased product reach.
« Engaged customers with product demonstrations, highlighting health benefits and
guality standards that set OK Waters apatrt.
e Consistently exceeded monthly sales targets by combining persuasive communication
with data-driven market insights.
e Gathered customer feedback and shared valuable insights with management to
support continuous product improvement and service delivery.

EDUCATION

B.Sc (Zoology & Environmental Biology) Nov 2017 - Dec 2024
EKITI STATE UNIVERSITY
e PROJECT-Cytogenetic Structures of Silver Catfish.

West African Senior School Certificate (WASSCE) Sep 2009 - May 2015
FUTURE LEADERS COMPREHENSIVE HIGH SCHOOL


mailto:nurenitemitayo@gmaiI.com

PROFESSIONAL&TECHNICAL SKILLS

e Proficiency in Excel, Ms Word & Power e Product Promotion a n d Presentation
point

e Communication and Active Listening e Sales Reporting and Documentation
e Team Leadership & Supervision e CRM Tools

e Market Research and Prospecting e Team Collaboration

e Project Coordination

CORE COMPETENCIES

Critical Thinking, Problem-Solving, Time Management, Continuous Learning.

ACCOMPLISHMENTS

Achieved a 25°/ogrowth in customer base within six months through effective product
promotion and personalized client engagement.

LANGUAGES

English (Written and Spoken)
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