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2. Professional Summary
Results-driven Sales & Marketing Manager with 10+ years of experience driving revenue growth, building brands, and leading high-performing teams across fashion retail, FMCG, and energy sectors. Adept at developing integrated marketing campaigns, optimizing sales operations, and expanding market share. Proven ability to exceed sales targets through strategic planning, digital marketing, customer relationship management, and team leadership.
CORE COMPETENCIES
✔ Strategic Sales Leadership & Market Expansion ✔ Digital & Traditional Marketing Campaigns ✔ Lead Generation & Revenue Growth ✔ CRM & Sales Automation (Salesforce, Zoho) ✔ Product Promotion & Brand Positioning ✔ Client Acquisition & Retention ✔ Budgeting, Forecasting & Resource Allocation ✔ Training & Performance Coaching

KEY ACHIEVEMENTS
Grew customer base by 50% and achieved 35% YoY sales growth at C.C. Fashion Clothing Collections.
Increased quarterly sales by 18% at PepsiCo through targeted outreach and team optimization.
Drove a 25% increase in lead generation and 30% higher customer engagement at Better Gas Energy Limited.
Launched new products that captured 20% additional market share at Schoolme Investment.

3. Key Skills
Sales Team Supervision
Marketing Campaign Management
Lead Generation & Sales Growth
Market Research & Competitive Analysis
Product Promotion & Brand Development
CRM & Sales Automation Tools
Digital Marketing (SEO, Social Media, Email Marketing)
Customer Relationship Management (CRM)
Budgeting & Resource Allocation
Cross-Department Collaboration
Data Analysis & Performance Metrics
Training & Development of Sales Teams


4. Professional Experience
May 2026 – Present
Abuja Branch Manager/Sales Manager Luxpowertek Abuja 
Develop and implement sales strategies to drive growth in solar, inverter, and lithium battery markets.
Identify and secure new business opportunities with distributors, installers, EPC contractors, and corporate clients.
Build and maintain strong relationships with key customers and channel partners.
Lead, train, and motivate the sales team to achieve monthly and annual sales targets.
Conduct product presentations, demonstrations, and technical consultations for customers.
Monitor market trends, competitor activities, and customer needs to develop effective sales plans.
Prepare sales forecasts, performance reports, and market intelligence for management.
Coordinate with technical and after-sales teams to ensure excellent customer satisfaction and support.
Organize dealer engagement programs, promotional campaigns, and product training sessions.
Negotiate contracts and manage key accounts to maximize revenue and market share.
Key Achievements – Luxpowertek
• Expanded Luxpowertek market presence in Abuja through targeted visits to distributors, installers, EPC contractors, and corporate clients.
• Developed distributor and strategic partnership opportunities, including engagement with EnerCore Power Tech Ltd and other channel partners.
• Conducted product presentations, market activation, and customer education on Luxpowertek inverters and lithium batteries.
• Built a growing sales pipeline through business visits, quotations, catalog distribution, and follow-up with prospective customers.
• Supported technical assessment and solution recommendations for solar power projects, including inverter and lithium battery applications.

Confidential Secretary and Assistant to a Senator
National Assembly of Nigeria January 2026 till date

Managed the Senator’s daily schedule, appointments, and high-level meetings with government officials, stakeholders, and constituents.
Coordinated official correspondence, drafted letters, memos, reports, and briefing notes.
Handled confidential documents, legislative materials, and sensitive political communications with discretion and professionalism.
Served as a liaison between the Senator’s office, ministries, agencies, political associates, and constituents.
Organized logistics for official engagements, committee meetings, public hearings, and constituency visits.
Screened calls, managed emails, and prioritized communications to ensure timely responses.
Prepared meeting agendas, recorded minutes, and followed up on action points to ensure execution.
Supported policy research and compiled background information for speeches and presentations.
Supervised support staff and ensured efficient office operations, including documentation and record management.

Sales & Marketing Manager
Belphins Nigeria Limited — (FMCG basically beverages)
August 2025- Date (Contract base)
Successfully managed and motivated a sales team across Nigeria, driving performance and achieving aggressive revenue targets.

Spearheaded sales strategies that led to the closure of ₦19 million and ₦4 million worth of deals within just 2 weeks, exceeding company expectations.

Expanded client base by building strong B2B and B2C relationships, leveraging market insights to secure high-value contracts.

Designed and executed marketing campaigns that strengthened brand visibility and improved customer engagement.

Provided leadership and staff development that boosted team efficiency, accountability, and overall sales productivity.

Consistently exceeded monthly/quarterly sales targets, contributing significantly to company growth.

Sales and Marketing Supervisor | Better Gas Energy Limited
January 2023 – August 2025
Abuja
Supervise a team of 20 sales and marketing professionals, achieving a 15% increase in overall sales and a 20% improvement in campaign efficiency.
Develop and implement targeted marketing strategies that led to a 25% increase in lead generation and a 30% rise in customer engagement.
Coordinate cross-functional teams to align sales and marketing efforts, resulting in smoother lead handover and improved customer acquisition.
Manage and monitor sales quotas, ensuring team performance consistently exceeds company targets by at least 10%.
Lead weekly training sessions for sales teams, focusing on product knowledge and sales techniques, resulting in higher closing rates.

Sales Team Lead | PepsiCo Ltd
December/2020 – December/2022
Abuja
Led a sales team of 6 representatives, increasing quarterly sales by 18% through focused training and improved customer outreach.
Implemented sales strategies that resulted in 10% above-target sales performance for three consecutive quarters.
Managed key client relationships, contributing to increased customer retention and repeat business.

Marketing Supervisor | [Schoolme Investment]
[February/2018] – [December/2020]
Abuja

Managed marketing campaigns across digital and traditional channels, increasing brand awareness by 40%.
Coordinated with the sales team to design and execute promotional activities that contributed to a 15% boost in product sales.
Conducted market research to identify trends and customer preferences, optimizing marketing strategies to target high-value segments.
Oversaw the development and launch of a new product line, leading to a successful launch and 20% increase in market share.
Analyzed campaign performance data to adjust strategies, improving the conversion rate by 12%.

Sales & Marketing Manager | C.C. Fashion Clothing Collections 
Jan 2010 – Dec 2016 | 
Kaduna
Managed end-to-end sales & marketing for a fashion retail brand, growing customer base by 50%.
Designed in-store campaigns that increased revenue by 35% annually.
Built and coached a 10-member sales team, improving productivity and service delivery.
Negotiated supplier deals to enhance product variety & pricing strategy.


5. Education
National Nursery and Primary School, Nasarawa, Kaduna. 2000
Government Secondary School, Nasarawa, Kaduna. 2006
ND in Mathematics, Nuhu Bamalli Polytechnic, 2009
HND in Statistics, Kaduna Polytechnic, 2015

6. Certifications
Introduction to Business Management from Kings College London
Branding 101 from Philantropy University
Critical thinking for Self Development from Metropolitan School of business & management
Google Digital Marketing Certification (e.g., SEO, Social Media)

7. Technical Skills
CRM systems (Salesforce, Zoho CRM)
Marketing
