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PROFESSIONAL SUMMARY
Results-oriented Sales & Business Development professional with experience in property sales, property management, client relationship management, lead generation, property presentations, negotiations, and customer service. Skilled at identifying business opportunities, following up with prospects, presenting solutions, and supporting clients through the sales process. Also brings strong operations and administrative experience, with excellent communication, organization, and problem-solving abilities.
CORE SALES & PROFESSIONAL SKILLS
Sales & Business Development | Lead Generation & Follow-up | Client Relationship Management | Property Sales | Sales Presentations | Negotiation | Customer Service | Business Opportunity Development | Marketing Strategies | Communication | Problem Solving | Reporting & Documentation | Microsoft Office | Time Management
PROFESSIONAL EXPERIENCE
Sales & Business Development Executive — ONICC Properties Limited
February 2022 – Present
Market and manage residential and commercial properties, as well as shortlet rentals, to prospective clients.
Generate and develop business opportunities through marketing activities and lead generation.
Build and maintain strong relationships with prospective and existing clients.
Conduct property inspections and presentations, clearly communicating property features and value.
Negotiate sales and follow up consistently with prospective buyers to support conversion.
Guide clients through the property buying process and provide responsive customer service.
Develop marketing strategies aimed at generating qualified leads and increasing business opportunities.
Administrative / Operations Manager — Smartass Fleet Management
March 2017 – November 2021
Coordinated daily fleet operations and vehicle availability.
Monitored vehicle maintenance, repairs, and fuel usage.
Prepared operational reports and maintained accurate vehicle and driver records.
Improved operational efficiency through effective planning and coordination.
Worked with management to achieve organizational objectives while maintaining service standards.
EDUCATION
Bachelor of Science (B.Sc.), Psychology — University of Lagos | 2010–2015
Senior School Certificate Examination (SSCE) — Ikorodu Senior High School, Lagos | 1999–2005
First School Leaving Certificate — Saint John Orimolade Primary School, Ondo | 1993–1999
KEY ACHIEVEMENTS
Built strong customer relationships that created business opportunities.
Generated business opportunities through effective marketing and client follow-up.
Coordinated daily operations while maintaining service standards.
Improved workflow through effective planning and documentation.
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