           JEREMIAH SAMUEL
    Samueljeremiah2018@gmail.com | 0813-058-5807    https://www.linkedin.com/in/jeremiah-samuel-920a5133a
              Dopemu,Lagos state.      
SUMMARY    
  
Results-driven Sales Executive with proven experience in lead generation, customer acquisition, relationship management, negotiation, and closing sales. Adept at exceeding sales targets, building long-term client relationships, and identifying growth opportunities. Strong communication and problem-solving skills with a passion for business development.
SKILLS   
  
  Microsoft Office Suite, Problem Solving ,Execution and Monitoring, Technical Concepts Explanation, Communication Skills,Customer Satisfaction, Written Communication, Verbal Communication,
 Cross team Collaboration, active listener, adaptive, leader,Marketing Campaigns, Presentation, Resource Management, learning and Transformation,  Product Adoption, Cross-functional Team Management, Project Documentation ,Reporting,Fintech Operations, Business Development , Relationship Management, Customer Success Operations  Customer Retention Strategies,Sales & Business DevelopmentLead Generation Client Relationship Management ,Negotiation & Closing, Customer Service, Microsoft Office, Time Management.



   
EXPERIENCE    
  
   Sales & Marketing Executive | Prime Choice Properties Ltd., Abuja | Jan 2025 – April 2026

· Generate qualified leads through networking, referrals, and field marketing.
· Schedule property inspections and successfully close sales.
· Maintain relationships with buyers and investors.

· Exceeded quarterly sales target by 20% through strategic prospecting.


    Team Lead/Banking Services Manager     

· THRIVE AGRIC | Kaduna, Nigeria | Jan 2024-Jan 2025    

•	Led zonal operations, guiding a team of 9 supervisors and 53 field agents, boosting team performance and productivity by 15% through data-driven resource allocation    
•	Streamlined operations, increasing efficiency by 25% and reducing operational costs by 45% through process improvements and cross-functional collaboration   
•	Managed disbursement of over 900 million Naira in harvest balances to Thrive Agric farmers during 2022 WS operations, demonstrating strong financial management and payment accuracy.
 
M&E Officer(Volunteer)   
ASVIOL | Kaduna, Nigeria | April 2025- Dec 2025    
   
· Managed and coordinate all projects and stakeholders(smallholder farmers, govt institutions, agronomist) involved in the seed of hope project 
· Support & conducted training to over 100 small holder farmers in tudun biri on smart agricultural farming   
· Organized data collection tools to help gather information of participant on the KoboCollect platform. 
· Prepared detailed reports on outcome and progress report for internal and stakeholders usage. 
  
 

EDUCATION    
  

   Kaduna Polytechnic: HND – Civil Engineering: 2024 
 Capstone project: Rehabilitation of borehole in civil engineerng Department 
  
  
  
AWARDS    
  
• Employee of the quarter (Q2) 2025
    
   
CERTIFICATIONS   
  
•	Sales & Negotiation Skills
•	Customer Relationship Management (CRM)
•	Digital Marketing Fundamentals

   
   
