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CAREER OBJECTIVE:
I am a result-oriented professional with 4 years of experience in sales, marketing , workflow prioritization , competitive analysis and client relationship management. I am detail-oriented in Problem solving and planning with excellent communication skills and a good computer knowledge.
My excellent track record in providing high quality results combined with my honest approach and reliable nature makes me an asset to any organization.

EDUCATION: 
                       MADONNA UNIVERSITY
2014- 2019
B.SC Accounting             

ASOLO INTERNATIONAL COLLEGE
SEPTEMBER 2006- JULY 2012
WAEC

PROFESSIONAL CERTIFICATION:
· Moengage sales certification
· Freshworks sales certification 
· Freshdesk beginner sales certification 

EXPERIENCE: 
                       Infytel Communications Limited 
                       May  2022- till date

MAIN DUTIES : 
 I was responsible for;
1. Generate leads( through search engines like lusha, networking events   Referrals) and located opportunities for market expansion and business growth
2. Cold called potential  customers to generate leads
3. Arranged in-person meetings and visited clients  to improve success of sales pitches
4. responded promptly to customers queries to increase overall satisfaction 
5. Built business relationship with current and potential clients via physical meetings or video conferencing to deliver opportunities 
6. Researched and generated leads at networking events
7. Provided product information to customers and aligned products with customer needs to boost satisfaction 
8. Developed new business and long term account opportunities through prospecting and cold calling 
9.  Built and maintained pipeline  that supported monthly, quarterly and annual goals
10. Evaluated client feedback to brainstorm ways to improve products and provide quality customer service 
11. Followed up with customers after sales to gain feedback and possibly referrals
12.  Meeting or exceeding sales goals
13.  Scheduling meetings, Giving sales presentations and sealing deals 
14. Maintaining Client records, entering customer transaction information into company databases. E.t.c

 
Oxford Group
(November  2020 –  April 2022 ) 
Business Development Executive 
Main duties performed :

1. meeting with clients to promote the company’s product and services
2. visiting clients and potential clients to know their budget and    working with their budget 
3. Maintaining Client records and Managing clients
4. Sealing deals, set up and onboarded new accounts 
5. Marketing the company's products online, Answering client questions about products, installmental payment, prices, availability, land inspection and allocation, investment plan and ROI e.t.c

PROJECT SKILLS:  
·                        Sales expertise
· Prospecting and cold calling
· Critical and creative thinking 
· Sales presentation 
· Lead pipeline development 
· Analytical problem solved
· Market trend analysis 
· Proposal development 
· Sales and marketing 
· Goals and performance 
· Reporting capabilities 
· Excellent listening skills 
· Business intelligence and amalysis
· Database management 
· Ability to meet up with deadlines, targets and seal deals.

 REFERENCES:          Available On request
